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AST week Fire Commissioner Sturgis appointed Acting 
Chief Purroy to be chief of the department in place of 
Croker, dismissed. Chief Purroy is a veteran fireman, having 
served a term of years in the department which would entitle 
him to retirement if that were deemed desirable. His wide 
experience in fire fighting and as acting chief at various times 
should make him an effective commander of the uniformed 
force. The case of Ex-Chief Croker, who appealed to the 
courts from the action of the Commissioner in dismissing him, 
has not yet been finally decided, but will be again before the 
courts at the fall term. There seems to be little likelihood of 
his reinstatement, in which case Chief Purroy will continue in 
office. While there was considerable criticism of Commis- 
sioner Sturgis for the manner in which he dismissed Chief 
Croker summarily, it is conceded that in the selection of Chief 
Purroy, as Croker’s successor, no mistake has been made. 





HE general drift of editorial comment in the daily news- 
papers on the subject of insurance has usually been 
antagonistic to the companies, but it is pleasing to note that 
there has been a change in this respect in many instances. 
Evidently the educational insurance missionaries are getting 
in their work upon editors in spots. Articles of no mean merit 
are sometimes printed, the subject matter of which shows an 
improved sentiment gaining ground toward insurance and in- 
surance matters. In a recent issue of a Colorado newspaper 
an article appeared on the futility and shortsightedness of 
insuring in local mutuals, and at the same time it gave some 
Statistics, culled from the State Insurance Report, showing 
the improbability of companies of. this class being able to 
withstand a series of heavy losses. This article strongly advo- 
cated the business-like, common sense view of insuring in 
companies which have, by a long and honorable record, proved 
themselves thoroughly capable of paying all just claims, and 
citing the fact that when the premium is paid in companies of 
this class the policyholder has the pleasure of feeling that his 
interests are perfectly safe. 





ANY of the fraternal orders have experienced a general 
feeling of distrust in the rates they have been charging, 

and are realizing that they cannot continue giving insurance 
at less than cost. The changes which have recently taken 
place in their tables of rates are of a varied character, but all 
tending to advance. The Mutual Protective League has 
divided its membership, allowing the old members to remain 


THE SPECTATOR 


a 


at the old rates and place the increase on the new members. 
The Order of Select Knights increased its rates for all ages, 
and The Protected. Home Circle has increased its rates and 
also its per capita tax and membership fee. The Court of 
Honor made a decided increase in rates besides charging a per 
capita tax, but the old members are not affected thereby. The 
Ancient Order of United Workmen has made a heavy in- 
crease, which has not been accomplished without strong op- 
position, as it hits the older members hard. Ten assessments 
are to be levied upon all members in addition to their monthly 
dues. The Union Fraternal League and the United Order of 
the Golden Cross have also advanced their rates, the increase 
applying to all ages. Profiting by experience the tendency 
among the fraternal organizations appears to be to get their 
orders on a substantial and permanent basis, by making their 
rates approach very closely the premiums charged by the old 
line companies for ordinary life insurance. 





FEW weeks since reference was made in these columns 
A to the decision of an Illinois court relative to life in- 
surance companies declaring dividends. The law of that 
State provides that life insurance companies whose members 
are entitled to share in the surplus funds “may” make 
distribution of such surplus annually, or once in two, three, 
four or five years, as the directors may determine. An attempt 
was made to show that the word “may,” quoted above, meant 
“must,” and to compel the defendant company to declare divi- 
dends periodically on its tontine policies. The court held that 
the policy was a definite contract wherein the dividend period 
was provided for, and that the conversion of “may” into 
“must” could not be conceded. Wisconsin has a law simi- 
larly worded, and suit was brought against the Equitable to 
enforce a dividend upon one of its policies. Commissioner 
Zeno M. Host has issued his dictum, wherein he declares that 
“may” means “must,” and is mandatory upon the directors 
of mutual companies. He gives judgment against the Equi- 
table and declares that if the officers of the company do not file 
a statement setting forth that they will comply with the law as 
he interprets it, he will revoke its license to do business in that 
State. This decision will be appealed from and it is scarcely 
probable that it will survive review by the courts. The law 
was passed in 1870, and no fault has heretofore been found 
with the system of declaring dividends followed by the various 
mutual companies. Should the Commissioner’s law hold good 
it would revolutionize the practice of pretty much every life 
company doing business in Wisconsin. 





PARAGRAPH in Tue Spectator of last week noted 

the fact that fire insurance companies had recently 

been heavy losers on packing-house risks, and that they would 
have to take some measures to protect themselves. Owing 
to the highly inflammable character of the contents of packing 
houses, and the large areas in which they are stored and 
handled, inspectors have predicted more than once that in 
case of a fire occurring in one of them, a total loss might be 
expected. The Chicago Underwriters Association has been 
investigating the subject, and a few days ago adopted radical 
measures well calculated to force the owners of packing 
houses to take vigorous measures to reduce the hazards of 
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their risks. An advance in rates has been announced, in some 
instances more than doubling those heretofore charged. This 
will touch the owners in their most vulnerable spots—their 
pockets—and lead them to inquire whether it is not better to 
put their property in good condition than to pay the high rates 
for extra hazardous risks. Inspectors have found that where 
fire walls have been erected to divide large areas, the walls 
have been pierced to allow of communication between the 
rooms thus made, which, of course, destroys the value of the 
fire walls. But packing houses are not the only offenders in 
this respect, for the large department stores, and hundreds of 
industrial plants, are equally amenable to the excessive area 
complaint, and to the storing therein of highly inflammable 
material. All such should be penalized in the same manner as 
the packing-house owners are being made to pay for excessive 
and unnecessary hazards. 





A* insurance company in London that has, after several 

years’ experience, worked up a profitable business in 
burglary insurance, has recently undertaken to include fire in- 
surance in the same policy. This is done, apparently, in re- 
taliation, for some fire insurance companies have gone into 
the burglary insurance business. The burglary company not 
only insures against loss by fire and housebreaking, but also 
against larceny by servants, tramps and others. It claims that 
by combining these in one policy the cost to the insured can be 
made twenty-five per cent less than if separate policies were 
taken for each special risk. Something of this nature has been 
done in this country, where agents in competition for fire risks 
have thrown in plate glass insurance as a sort of rebate from the 
tariff premium rate. But as a rule the lines are kept separate 
and distinct, so far as the fire companies are concerned. Some 
of the casualty and liability companies, however, are entitled 
to write five or six different lines of insurance, but they do not 
incorporate them in one policy for a single premium, and none 
of them do a fire or life insurance business. The different 
branches are kept separate, each has its own schedule of rates 
and policy forms, and its experience from year to year is 
carefully collated. Their reports to the insurance depart- 
ments are required to deal with each branch of insurance by 
itself. If the London idea that one policy may cover a variety 
of risks is practical, why not push it to its logical conclusion, 
so that an individual needing it may secure life, fire, burglary, 
plate glass, employers’ liability, personal accident, credit, 
surety, and even strike insurance, all in one policy on payment 
of one premium? The laws of the various States would not 
permit a company to issue such a conglomerate policy in this 
country, but what may be done in England seems to be 
optional with company managers. 
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There is no disguising the fact that insurable values have fallen 
off, or at least that the prevailing conditions do not conduce to a 
demand for “new business.” That the labor troubles and the 
financial depression have had not a little to do with this is admitted 
by many shrewd underwriters. It appears to some that one im- 
portant feature of the present situation, particularly as to realty mat- 


ters, is that the recent form of large speculation has practically ‘ 


reached its end. The outlook, therefore, is far from reassuring as to 
the fall and winter business. 





[Thursday 


MORTALITY EXPERIENCE OF AMERICAN LIFE 
COMPANIES. 


HE special mortality investigation committee, appointed 
by the Actuarial Society of America, submitted their 
final report at the last annual meeting of that body. This 
report is signed by the full committee, which is composed of 
such eminent actuaries as Emory McClintock, B. J. Miller, 
J. G. Van Cise, Rufus W. Weeks, D. H. Wells and John K. 
Gore. The committee was appointed by the society on 
October 26, 1900, “‘to consider the question of collecting the 
mortality experience of American life companies with 
reference to special points of inquiry, as indicated in the paper 
read by Mr. McClintock at this meeting, and to report the 
result of their deliberations at the next meeting of the 
society.” In May, 1901, the committee reported a plan, which 
was adopted unanimously by the society, that body then in- 
structing the same committee to take charge of the work. 
The plan adopted necessitated the co-operation of the life 
insurance companies, and thirty-four of them agreed to assist 
in the work. The Prudential Insurance Company, in particu- 
lar, rendered extremely valuable assistance under the direction 
of its actuary, John K. Gore. The entire facilities of its office 
were placed in the hands of the committee, with no other 
charge than the actual outlay by the company. Largely as a 
result of this the cost of the investigation has been less than 
two-thirds of the original amount estimated. 

In harmony with the plan of the committee the material was 
divided into ninety-eight classes, arranged according to occu- 
pation, nationality, geographical location, medical defect or 
other circumstances supposed to render the risk undesirable 
for the companies. The American Experience Table of Mor- 
tality proving unsatisfactory for the purpose in hand, Farr’s 
Healthy English Male Table was adopted. This table was 
graduated from 45 per cent to 100 per cent during the first five 
years of exposure to eliminate the effect of medical selection. 
Also the ages were separated into four groups, as follows: 
First group, ages 15 to 28; second group, ages 29 to 42; 
third group, ages 43 to 56; fourth group, ages 57 to 70. 
About 3,000,000 cards were used by the companies to produce 
the record for the committee. These were arranged according 
to the ninety-eight classes above mentioned, then rearranged 
in respect to age at entry and years of exposure. To the 
various groups was applied the table adopted by the com- 
mittee, the actual mortality being compared with the expected 
mortality. It must be borne in mind that these lives were 
medically selected for insurance and do not represent the 
same classes among the general population. The fact must 
also be remembered that extraordinary precautions were 
adopted by the companies in the selection of lives in some of 
the classes, resulting in a lower mortality than would other- 
wise have occurred. 

The committee takes up in detail the experience found in 
the separate classes, numbered from one to ninety-eight. In 
the classes referring to occupation the committee finds that 
army and navy risks, civil officers, members of paid fire de- 
partments, steel grinders, laborers, members of theatrical 
occupations, all classes connected in any capacity with the 
manufacture or sale of liquors (except distillers), railway 
passenger trainmen, engineers and firemen, officers of ocean 
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steam vessels, all show an actual mortality much higher than 
the expected, and, therefore, are to be selected with great care. 
The occupations showing favorably are physicians, those ex- 
posed to electricity, workers in saw-mills or iron and steel 
plants, house painters, printers, tailors, butchers, traveling 
salesmen, potters, contractors, cattle dealers and drovers, 
distillers and pilots. Under the classification by nationalities, 
those born in Sweden and Norway make an excellent show- 
ing, Germans and the colored race are fair, while the Irish are 
extremely unsatisfactory. Among the entrants medically 
defective, those with a pulse rate below sixty have proved to 
be extraordinarily good risks. Other classes showing favor- 
ably are those having intermittent pulse, asthma, otorrhcea, 
appendicitis. The worst classes are the reformed intemperates 
and those having gout, hip disease, or whose weight is ab- 
normal. 

The report of the committee will be presented in detail and 
discussed before the Fourth International Congress of Actu- 
aries, to be held in New York city during the week beginning 
August 31. 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


The important account of Harper & Brothers, Incorporated, Pearl 
and Cliff streets, has been secured by Brokers Wyllys and Terry. 
Most of the insurance expires this month. 


Manager Henry E. Hess of the New York Fire Insurance Ex- 
change starts on his vacation this week. 3; 


Cold storage lines continue to be the most active in warehouse 
placings, although there is a rather fair demand for tobacco—espe- 
cially domestic. 


Local underwriters are still commenting upon the existing dull- 
ness of business. Comparative figures as between July, 1903, and 
the same month a year ago, show an almost unbroken line of reduced 
premium income. 


In the published list of names for the August Grand Jury the in- 
surance fraternity is represented by four. These are: Edward R. 
Satterlee, 62 William street; George F. Johnson, 128 Broadway; J. 
Montgomery Hare, 56 Pine street, and Joseph H. Locke, 97 
Cedar street. 

The German Apothecaries Society has secured a Lloyds charter 
and an effort is to be made to insure the retail drug establishments 
in the association thus formed. Two hundred members are desired, 
and if this number is secured an initiation fee of $25 will be charged, 
thus creating a fund of $50,000. It is proposed to charge a basis rate 
of fifty cents to physicians and druggists. 

The Allegheny Fire will write surplus lines, its representative be- 
ing Edward Cluff of this city, who has the entire field outside of 
Pennsylvania. 


Hall & Henshaw have arranged to represent the Excess Insur- 
ance Company of London in the United States: 


Life and Casualty Notes 


At a recent meeting of the board of directors of the Metropolitan 
Life Insurance Company, Frank O. Ayres, for several years past man- 
ager of the intermediate branch and assistant manager of the ordinary 
department, was elected fourth vice-president. 

Two weeks ago we noted the fact that Henry W. Gennerich, lately 
president of the United States National Bank, had been appointed 
general agent of the Equitable Life with offices at 452 Fifth avenue. 
We predicted that he would prove to be a business getter, because of 
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his ability, personal magnetism and extended acquaintance. Our 
anticipations have been more than fulfilled, for in the first three 
weeks of his work he secured over $800,000 of business. If Mr. 
Gennerich can keep up this pace he will be entitled to the most valu- 
able prize the Equitable bestows upon its successful agents. 


In view of the recent announcement that the Reliance Life of 
Pittsburg had appointed W. J. Plows, Jr., as its manager for the New 
York metropolitan district, a brief sketch of Mr. Plows’ previous ex- 
perience and connections may be of interest. He started in the life 
insurance business in 1885, in the Chicago agency of the Equitable 
Life of New York. Two years later he engaged with E. A. Woods 
of Pittsburg, and from 1890 until 1892 had charge of the North- 
western Pennsylvania district under Mr. Woods. In 1893 he joined 
the National Life Agency at Denver, Col., resigning in 1896 to be- 
come vice-president of the United States Export Association, in 
which office he continued until June 1, 1903, when he resigned to 
accept his present position. As an earnest of what he intends to do, 
it may be said that Mr. Plows turned in $90,000 of business within the 
first week after the company was licensed in New York. 





CHICAGO AND THE WEST. 


Sensational headlines in the daily papers have done their fuil share 
toward discrediting the work of the Chicago Fire Department and 
creating unfavorable impressions as to insurance conditions in Chicago. 
A fire in a portion of the plant of the Omaha Packing Company was 
ably handled by the department, and was quite an ordinary case, but 
was extensively advertised as a half-million blaze, involving total 
destruction and endangering the whole of the lumber district! 

Manager Glidden of the Chicago Underwriters Association has in- 
troduced a convenient feature in the work of the association in rela- 
tion to the office practice of individual members, by supplying them 
with a form combining all the clauses which (separately) are manda- 
tory in framing policies. The combined form itself will not be issued 
as a mandatory one, but will prove useful to many of the offices as 
a handy thing around the policy desk. 

Mill construction will again be reviewed by the classification com- 
mittee, and a special committee will also consider a reduction in the 
number of schedules now in use by the association. The latter com- 
mittee will also report upon a suggestion to abolish the appearance 
of the ten and twenty-five percentage advance by hereafter printing the 
straight rates to include the present percentage. 

Hall & Henshaw, as one of the numerous correspondents of the 
foreign brokers transacting business at London Lloyds, have circulated 
an interesting pamphlet as to the workings of Lloyds, accompanied by 
several illustrations of the offices and rooms used by the Lloyds in the 
Royal Exchange at London. The broad statement is made that “the 
standard of commercial honor at Lloyds is almost unequaled else- 
where.” However this may be, the fact remains that the London 
Lloyds have helped out American insurance men quite considerably in 
disposing of the less desirable classes of business. 

A lawyer in Minnesota has been trying to find some wildcats, and 
naively reports to the Insurance Commissioner ‘‘that notice of loss 
had been sent to the companies, and had not even met with response 
of any kind.” Wonder what this lawyer expected to find, anyhow? 
The insured will probably lose $10,000 as the result of experimenting 
with cheap insurance and “beating the octopus.” 

The list of underwriters of the Federal Lloyds of Chicago has been 
increased by the addition of ten new names, bringing the number of 
underwriters up to twenty. F. H. Osborn is attorney and general man- 
ager of this Lloyds, and D. O’S. Mooney is its fire manager. Its 
character is well indicated by the personnel of its advisory committee, 
which embraces the following well-known gentlemen: V. F. Mashek, 
Chicago (chairman), vice-president Pilsen Lumber Company; J. W. 
Embree, Chicago, vice-president Rittenhouse & Embree Company; 
George C. Wilce, Chicago, vice-president the T. Wilce Company; C. 
G. Forster, Milwaukee, president Forster Lumber Company, president 
M. Hilty Lumber Company, and president Superior Cedar and Lumber 
Company; J. C. Kirkpatrick, Escanaba, president Pittsburg and Lake 
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Superior Iron Company; William H. Teare, Cleveland, of Potter, 
Teare & Co., president Cleveland Loan and Savings Company Bank; 
C. H. Prescott, Jr., Cleveland, of Saginaw Bay Company. The lia- 
bility of the underwriters is unlimited, and the limit on approved lines 
is $3000. The Federal writes surplus business at tariff rates. 


Life and Casualty Notes. 

Reference was made in these columns recently to the flexible nature 
of fraternal insurance. In a recent case the court, however, decided 
that the American Legion of Honor can not legally scale its certificates, 
and refused to sustain the validity of a $1900 compromise made by the 
Legion upon a $5000 certificate. The mathematical question in fra- 
ternal insurance is now, therefore, something like this: How much 
must a society collect every month at a given age to pay a $5000 certifi- 
cate at death, with privilege of paying any smaller sum than $5000, 
according to the condition of the treasury and the treasurer? 





It is to be hoped that as solemn conclaves and congresses of fra- 
ternal bodies deliberate on such problems, our principal universities 
will also take up the subject and consider it alongside of the well- 
known problem that if a horse and a cow cost $200, what will a ton 
of coal come to? 


BOSTON AND VICINITY. 


At a meeting of the committee of the Boston Board of Fire Under- 
writers appointed to consider and report upon the advisability of 
adopting a stamp clerk system in Boston, held on Monday, Fred B. 
Carpenter and W. H. Rogers were constituted a sub-committee to 
visit Philadelphia, some time next month, to examine and report upon 
the system in use in that city. Boston underwriters are not a unit 
in favoring the idea, hence a thorough investigation is to be con- 
ducted. 

The Boston Manufacturers Mutual Fire has notified the Superin- 
tendent of Insurance of the State of New York of its intention to 
bring a suit in equity to test the constitutionality of the law which 
imposes a tax of one per cent on the premiums of foreign fire in- 
surance companies received for insuring property in New York. 

In the Chelsea police court, William E. Hixon was charged with 
acting as insurance agent without a license, placing insurance in an 
unadmitted company, and with the larceny of premiums. He pleaded 
not guilty and his case was continued. 

Following the action of the New England Insurance Exchange, the 
Boston Board of Fire Underwriters has adopted the three per cent 

,rate, under a floater form, for automobiles. 

Osborne Howes, secretary of the Boston Board of Fire Under- 
writers, has gone to Europe. 

Dana W. Bennett, the well-known Boston underwriter, is among the 
many candidates for the mayoralty nomination of Somerville, where 
he resides. 

Although disastrous as regards loss of life, the terrific explosion 
at the works of the United States Cartridge Company, at Lowell, 
Wednesday, caused only a comparatively small insurance loss to prop- 
erty—from $50,000 to $100,000. 

On Saturday, August 1, the secondary reduction in fire insurance 
rates went into effect, and the final concession was made by the 
Boston. Board of Fire Underwriters to the petition of the Boston 
Merchants Association, overtures for which were made several 
months ago. A preliminary reduction was granted March 13, which 
represented a partial concession to the wishes of the petitioners; and 
with the subsequent reduction now becoming operative, a full decrease 
of twenty-five per cent is virtually granted. In some respects the re- 
duction places the rates on certain classes of property where they were 
almost two years ago, especially on wharf and storage warehouse 
property. 


Life and Casualty Notes. 

The following delegates and alternates from the New England‘ 
Womens Life Underwriters Association to the national convention 
in Baltimore have been appointed: Delegates—Miss Emily A. Ran- 
som, Mrs. M. W. Lawrence and Miss Julia A. Sprague, Mutual; Mrs. 
Florence S. Shaal and Miss Lucy G. Morrill, Equitable. Alternates— 


THE SPECTATOR 





[Thursday 


Miss Imogene Burnham, Equitable; Mrs. Mary E. Norfolk, Mutual; 
Mrs. V. P. Teakes, New York; Mrs. Martha A. Sisk, Prudential; 
Miss Helen M. Folger, Penn Mutual. ; 


John Martin, president of the North Shore Railway Company, San 
Francisco, and R. M. Hotaling, treasurer of the California Gas and 
Electric Corporation, San Francisco, have been elected to the board 
of directors of the Columbian National Life. 


A. H. Brooks, counsel for the insurance companies that are inter- 
ested in the famous Thayer case, states that the companies are pre- 
paring for a hard contest along the several different lines. He says 
that they will try to prove intent to defraud, on the part of Thayer, 
and that they have not, by any means, given up the suicide theory. 
The report of the chemists, he declares, is not felt to be conclusive 
proof that death came by natural causes. All the big companies, it is 
now asserted, will contest. Some of those whose policies amount 
to $10,000, or thereabouts, will not join in the expense; but $300,000 
will be represented in the contesting concerns. 


That Edwin M. Thayer expected that his insurance policies would 
be paid is evidenced by the provisions of the will. He considered 
that his estate would be worth $200,000. In the will there is a pro- 
vision that all persons whose money he had held for investment should 
be paid from the estate. With this exception he left his property to 
his relatives. A schedule of his property, which has been filed in 
East Cambridge, shows one small parcel of real estate and personal 
estate, consisting of insurance policies, mining stocks and promissory 
notes, to the value of $207,917. .Creditors have already taken steps to 
recover from the estate. 


NOTES FRO! PHILADELPHIA 


The July meeting of the Underwriters Association of the 
Middle Department was held recently at Atlantic City, N. J., 
and the members were very pleasantly entertained by the 
agents at that point. An impression seems to have gotten abroad in 
Atlantic City that following this meeting a general reduction of rates 
would be made on risks located there, but this proved erroneous. 
One special agent, speaking for his own company, but voicing the 
opinion of many others in this connection, said: 


Any general reduction in rates on property in that city would be 
useless, and only bring about dissatisfaction among the insured, 
because it is next to impossible for them to get all the insurance 
needed now even at rates far in excess of those promulgated by the 
association, and certainly my company for one does not propose to 
accept business there at anything less than its present schedule, 
unless some very decided changes are made in the construction of 
the present buildings or improvements in the fire defenses. 

The same association, recognizing the value of the new water plant 
installed at Hammonton, N. J., has advised the town council that if 
they will provide 500 additional feet of two and one-half-inch fire 
hose a reduction of about ten per cent will be made in the rates now 
prevailing in that city. 


There are a couple of classes of business which the insurance com- 
panies, in the opinion of many prominent agents and brokers in this 
city, are sooner or later destined to lose. One agent calls attention 
to the fact that the question of forming a mutual company among the 
brewers has already been considered in the past, and is again being 
given serious attention at the present time, principally because that 
class of propertyowners is objecting to the increase in rates on beer 
in the refrigerating houses, where considerable value is, if the com- 
panies are to assume liability for damage to it consequent upon the 
interruption of the refrigerating process caused by fire. It has also 
been for some time considered more than possible by those in a 
position to know that the Catholic churches and institutions in this 
diocese, either alone or perhaps in combination with others, will 
organize a mutual insurance company, it being claimed that the ex- 
perience in insuring property of that denomination in this territory 
during a period of many years, clearly demonstrates that such a 
venture would prove a profitable one. Brokers handling these 
classes of business and the companies are not at all pleased with the 
prospect of their loss, but the knowledge that other similar schemes 
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have been abandoned, even after a practical test of the theory, makes 
them hopeful that these will be also. 

The premium receipts for July were somewhat smaller than for 
the same month last year, and according to the opinion of a majority 
of agents and brokers who have been questioned, the same condition 
may be looked for next month, but while it is generally conceded 
that for the present the total premiums received in this city for one 
year has passed high-water mark, and a gradual falling off may be 
looked for, the recession in July and August can be attributed, in 
considerable measure, to the desire of the whole insurance fraternity 
to as much as possible make those months cover the vacation period, 
and educate and encourage the insured to placing what business they 
have in the other ten months of the year. 

The rules of the Philadelphia Fire Underwriters Association on 
the subject of gasolene vapor gas lighting machines were annulled by 
action of the executive committee on July 7, and it was decided 
to substitute therefor the rules and requirements of the National 
Board of Fire Underwriters for the construction, installation and 
use of gasolene vapor gas lighting machines, as recommended by its 
committee of consulting engineers, edition of 1901, Class “A” 
machines having outside carburetters and Class ‘““B” machines having 
inside carburetters. 

A certain underwriter in this city has repeatedly said that while so 
much attention has lately been paid to overcrowded and untidy 
basements in our mercantile and manufacturing risks, and rightly 
so, because a fire once starting there usually attains serious pro- 
portions, nothing has ever been said about the same conditions 
which actually prevail in a large proportion of the dwellings of the 
city, from the insurances on which the premiums are infinitesimally 
small in comparison. As an illustration, he pointed out the fact that 
recently a fire occurred in some rubbish in a cellar of a dwelling 
in a fashionable portion of the city, and before the flames could be 
extinguished they reached the roof, doing damage of nearly $1000, 
the smoke being so dense that several firemen were overcome by it. 
In speaking further on the matter he said: 

I think it is an outrage that insurance companies should be called 
upon to pay losses due to gross carelessness or negligence like that, 
but we so greedily grab every application for insurance on dwelling 
or contents, that I suppose it is only just punishment that we should 
be mulcted occasionally. Of course, it would be next to impossible 
to inspect every such risk, but I believe that an application filled in 
and signed by the insured, where questions regarding the condition 
of his property, the manner of handling ashes and rubbish, and the 
use of gasolene or other volatile fluids, should be made most promi- 
nent and the whole made a part of the contract, would prevent many 
of the losses which are constantly being met with. 

Arnold & Wannemacher have also been appointed agents of the 
Armenia of Pittsburg for this territory, James F. Ifill holding the 
other agency of the company here. 

Trotter Brothers have removed to 335 Walnut street. 

On Saturday last Stone, Mathews & Co. became sole agents for 
Philadelphia and vicinity of the National Standard of New York, suc- 
ceeding Charles Williams, who has represented the company here for 
a number of years. 

Many expressions of regret are heard on the street that the con- 
trol of the Spring Garden should have passed to parties outside of 
Philadelphia. Not that there is any feeling here against Jameson 
& Frelinghuysen of New York, who have turned the trick, but sim- 


_ ply because of the pride which Philadelphians feel in our purely local 


insurance organizations, of which this is one of the oldest. 
Stockholders desiring to sell were allowed until Monday last to 
deposit their stock with the Girard National Bank of this city. The 
price offered was $80 per share, although the stock has been selling at 
$53. It is understood that a large majority of the shares were de- 
posited at the price offered. The following new directors were 
elected to the board: Gustavus Remak, W. W. Curtin, H. J. Verner, 
R. D. Shepard and Clarence H. Post. It is stated that C. E. Porter 
will be continued as the company’s secretary and superintendent of 
agencies. 

Secretary Herbert F. Wilmerding of the Philadelnhia Fire Under- 
writers Association arrived home this week much benefited in health 
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by his trip abroad, during which time he attented the sessions of the 
International Fire Prevention Congress and delivered a highly in- 
teresting and instructive addresss on “Fire Prevention Through 
Schedule Rating.” 

Life and Casualty Notes. 


A movement has been started among the members of the Second 
Baptist Church in this city to provide an income for church work. 
One member has presented it with a paid-up endowment policy for 
$500. Others are expected to follow the example, and some will take 
larger policies. One of the largest churches in this city, whose debt 
is considerable, has provided for a possible falling off in revenue upon 
the death of its pastor by insuring his life for an amount which will 
largely liquidate the debt in that contingency. There are other similar 
cases known in this city, and a prominent life insurance agent recently 
expressed the opinion that the field for this class of business among 
the churches here was a particularly promising one. 


The Fidelity Mutual Life has secured the services of George F. 
Huntingdon, who was formerly connected with the Equitable. 


The industrial agents’ ranks in this city lost a good man in the re- 
moval of Charles L. Smethhurst to Hartford, Conn., where he has 
taken up the superintendency of the Hartford Life. 


E. R. Hunt, Philadelphia manager for the London Guarantee and 
Accident, recently started,.on his regular annual vacation to Nova 
Scotia. He will be gone until about September 1. 

Charles T. Evans has resigned his agency of the Metropolitan Plate 
Glass. 


Employers liability and accident companies will be interested in the 

outcome of the inquest of Coroner Dugan of this city into the death 
of a workman who received fatal injuries while employed at the new 
Stratford-Bellevue Hotel. Last week, for the second time, the in- 
quest was continued, that additional evidence might be brought. In 
taking this action the coroner said: 
_ Too many accidents are reported from the vicinity of these build- 
ing operations. The erection of these high structures is affected at too 
great a sacrifice. Either there is negligence in the construction, or the 
very nature of the work is too perilous for man to be employed at. 
I intend to investigate carefully all the deaths from accidents at 
these buildings. 

After eleven years of service to the company, James F. Benson has 
severed his connection with the American Surety Company, to con- 
nect himself with the Chicago office of the Aetna Indemnity Company, 
succeeding F. W. Hayden. 

Notwithstanding the great and increasing demand here for liability 
insurance by the owners of automobiles, it is reported that but one 
company, the A®tna, issues that class of policies freely, at such rates 
and under such conditions as its managers have been led to believe 
are proper. Some other companies will issue them only where the 
owner uses them for pleasure purposes, but will not insure for the 
dealers in the machines. A broker who has placed a number of 
policies of this class says: 

I fail to understand just how and why the companies draw the line 
between the private individual and the dealer in issuing liability poli- 
cies, for it seems to me I would rather take my chances with the 
concern whose objects must be to show how safe the machines are, 
and how little possibility of accident there really is, than with the in- 
dividual who is possibly just learning how to operate the machine, or 
even at best, is still rather new at it. The companies of course have 
some theory of their own, however, which time may show to be correct. 
One difference I do realize, and that is that the dealer uses his 
machine more than the individual, but then they only go short dis- 
tances in the city and not on touring trips, which seems to me nearly 
equalizes the difference. 


THE SOUTHERN FIELD. 


A. B. Prescott of Waco, Texas, has resigned the special agency of 
the Liverpool and London and Globe, and accepted the special agency 
of the Continental for part of the State of Texas. 

The Tennessee Fire Insurance Agents Association will begin its 
fifth annual convention at Lookout Inn, Chattanooga, Tenn., August 
21. A large attendance is expected at this meeting. 


Frederick Geddings has been appointed special agent of the Queen 
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with headquarters in Atlanta. His work will be that of supervising 
the smaller agencies throughout Georgia and Alabama. 


The executive committee of the South-Eastern Tariff Association 
will meet at the Battery Park Hotel, at Asheville, N. C., and will stay 
in session three days. It has been the custom of this committee to 
meet in Asheville in their August session for some time past, and a 
full attendance is expected, as well as a large number of insurance 
men, who will have business to bring before the body. 


The Star Fire of Louisville has filed its articles of incorporation 
and will begin business about September 1. The officers slated are 
Arthur G. Langham, president; Florin Cox, vice-president, and E. J. 
Watkins, secretary. It is generally believed that these gentlemen will 
be elected at the first meeting of the directors. 


The American Fire Insurance Company of Atlanta, a new company 
lately organized, has been granted a charter by the Secretary of State, 
and will soon begin active operations. The following officers have been 
elected: M. T. La Hatte, president; J. S. Parks, secretary and 
treasurer; Burton Smith, counsellor. These gentlemen, with J. Sid. 
Holland and W. B. Roberts, make up the board of directors. 


Texas seems to be coming rapidly forward with new fire insurance 
companies. The Austin Fire is now doing business, a new company 
was started a few days ago in Houston, and now the West Texas 
Fire, with a $200,000 capital, is being organized at San Antonio. It is 
also somewhat surprising that, notwithstanding there are some sixty 
suits pending in that State against companies instituted by the State 
authorities, many foreign companies are seeking admission to the 


State for business, and indeed several have entered lately. This 


shows the popularity of this field for insurance, and likewise shows the 
rapid growth of the State and the consequent demand for insur- 
ance. 


The Tariff Association has raised the rate of insurance in Tennille, 
Ga., something like ten per cent. This, of course, raised a howl in 
that town, but conditions seemed to fully warrant it. 


Edward Perdue, who is now writing fire risks in Greenwood, Miss., 
was in the city a few days ago. Mr. Perdue was formerly connected 
with the firm of Perdue & Egleston, of this city, the senior member 
of that firm being his father. 

The firm of F. C. Abbott & Co. of Charlotte, N. C., have been given 
the local agency for the Hamburg-Bremen and the London Assur- 
ance Corporation. 


The compiled list of insurance companies doing business in the 
State of North Carolina up to July 1 shows 189 companies and orders, 
of which thirty-one have home offices in that State. There are forty- 
four life companies, eight of which are North Carolina concerns, and 
ninety-four fire companies, of which seventeen are home companies ; 
twenty-nine accident and surety companies, of which three are home 
companies, and twenty-two fraternal orders, three of which are local. 

The firm of Branning & Morgan of Titusville, Fla., have been ap- 
pointed local agents for the Phoenix. 


Robert J. Lowry, president of the Atlanta Home, is ill as a result of 
a railroad accident which happened some days ago near Greenwood, 
S. C. Captain Lowry is slowly improving, but he was pretty badly 
shaken up in the accident. 


The Queen Insurance Company will in future handle its local busi- 
ness in Atlanta on a sole agency basis. Hereafter J. L. Dickey, Jr., 
only will write its local policies. This business in the past has been 
handled by A. L. Waldo & Co. and J. L. Dickey, Jr. 


Life and Casualty Notes 

As predicted in THE SpEcTATOR three weeks ago, H. B. Cantey has 
been appointed manager for the Prudential Insurance Company for a 
large part of the State of South Carolina. Mr. Cantey will have his 
headquarters at Columbia, and took charge of his territory oh 
August I. - 

At the last meeting of the board of directors of the South Atlantic 
Life, W. R. Harper, third vice-president and general manager, was 


[Thursday 


elected first vice-president and general manager, succeeding Virginius 
Newton, resigned. Mr. Newton, however, remains a member of the 
board of director. L. M. Williams was elected third vice-president 
and George J. Seay assistant treasurer. Reports for the half year 
showed marked progress over 1902. 

Sergeant Robert Braselton, who has been connected with the At- 
lanta police force for twelve years, will resign at once to take 
up life insurance under Bagley & Willett, general agents for Georgia 
of the Penn Mutual. 

The Hartford Life has entered Louisiana. 


James A. Burke and John L. Irvine compose the firm of Burke & 
Irvine of Augusta, Ga., who have been appointed general agents for 
the Equitable Life. oe 

State Agent Clarence Angier, of the Mutual Benefit Life, has lately 
appointed L. E. Davis and Edgar Thompson of Atlanta and H. E. 
Harris of Macon special agents. 


C. A. Robinson has been appointed district manager in Atlanta for- 


the Michigan Mutual Life. Mr. Robinson succeeds George P. Mc- 
Glurkin, who resigned on account of ill health. 


T. B. Lumpkin has been appointed manager of the intermediate de- 
partment for the entire State of Georgia for the Prudential under E. 
R. Black, State manager. Mr. Lumpkin has also been made district 
manager of the ordinary department for fifteen counties lying near 
Augusta. 











CONTRIBUTED PAPER. 


Qualities That Assure Success in Selling Insurance. 


By WILSON WILLIAMS OF BALTIMORE 
THE following paper was read before the convention of agents of the 
Security Mutual Life at Binghamton last week: 


In reviewing the past or contemplating the present we find man’s posi- 
tion in life eminent or humble, in accordance with the uses he has made 
of the varying conditions tending to assure success. From the golden age 
of antiquity, when the most famous of nations of all times established 
civilization on a lasting foundation, through the age of chivalry of 
mediaeval times, which polished the manners and customs of civilized 
man, to the material age of to-day, when keen competition calls for the 
best in man, nations have prospered or fallen from one common cause— 
their possession or want of qualities which assured success. 

As Chauncey M. Depew says, ‘‘there is no secret to success. It is just 
dig, dig, dig.’”’ Hard work must become a habit before any degree of 
success is attained. Things don’t turn up in this world until somebody 
turns them up. There is a reason for everything if you only look for it. 
So it is with success. It comes to men only because they work intelli- 
gently and persistently for it. The inventor of the electric light, when 
prs if genius was not inspiration, answered, ‘“‘No, genius is perspira- 
tion.”’ 

In all vocations of life there are two keys to success—a principle and a 
method. Honesty, the principle; thoroughness, the method. To succeed 
in any undertaking requires health, brains, character, energy and equip- 
ment. Good health is the foundation of all possible success in life, and 
social pleasures are needful diversions from business. The unhampered 
use of health and intellect is both the part of wisdom and expediency. 
The Greeks dignified health in the young and beautiful goddess Hygeia. 
Physical perfection distinguished the North American Indian. Small- 
pox and bullets were the only things which could kill them. 

The first requisite then to success is to be a first-class animal. The 
brain gets a good deal of credit that belong to the stomach. Every 
faculty of the mind sympathizes with every defect and weakness of the 
body. Raphael, the greatest painter of moral beauty, died old at 37; 
Titian, the greatest painter of sensuous beauty, died at an even 100. 
Byron died worn out and old at 36. Burke was young at 66. 

Knowledge with energy and push annui fate. Intelligence is a broad 
term, which is intended to cover mental qualities. The broader we be- 
come, the more freedom we have. We are given all the liberty we can 
use. Only he who determines to rise superior to what is commonly meant 
by destiny will ever achieve great success. ‘‘There is always a black 
spot in our sunshine,” says Carlisle; “it is the shadow of ourselves.” 
Get out of your own light. 

Personal experience, knowledge and trained ability form a more valu- 
able asset than actual property, as was shown in‘the selection of the 
executive head for the Steel Corporation. The tendency of the modern 
economic movement is to bring out the intrinsic value of the man 
against the mere millions. We have gloried in private initiative. We 
have developed the individual at the expense of society. A famous 
painter, at work in his studio, was interrupted by a pupil with the ques- 
tion, ““With what do you mix your colors to produce that peculiar effect?” 
Without ceasing his work, the master gruffly answered, ‘‘With brains, 
sir.’ This is the material that must be mixed with the other require- 
ments to achieve success in any undertaking, great or small. Good, 
hard, common sense, ability to think quickly and comprehensively, and 
to reach prompt conclusions, are prime requisites. In comparing careers 
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of different men, one sees that diligent and conscientious work often 
falls short of the highest reward because of the absence of that quality 
which the painter so tersely styled ‘‘brains.” 

In no business, whether professional or industrial, can a man’s brains 
be converted more easily into cash assets than our own. In no 
other department of human activity is it more certain that the key to 
success in selling life insurance lies in careful and thorough preparation 
for the work to be done. It is quite possible that a man may be a very 
successful agent, although he may never read an insurance journal from 
one year’s end to another, but the men at the top of the ladder find that 
it pays them to read everything bearing upon their business. An under- 
standing of the principles on which the business is carried on will 
enable you to answer any probable question that may be asked, and to 
be able to give readily accurate information about other companies is a 
valuable accomplishment. 

Preparation is a leading quality of mastery, and attention a prime 
requisite. There is no better test of your fitness to sell insurance than 
your love for the business. You cannot succeed as an insurance under- 
writer unless you love your work, no more than a married man can be 
happy in his home unless he loves his wife. Discontent in business fore- 
bodes failure. This is an age of specialties, and absolute devotion to one 
purpose is necessary to success. The successful man of to-day is the 
man who knows the one thing he is doing better than any other man 
does. Competition is so keen that to be supreme in one line, man has not 
much time to know more than one thing well. Your knowledge of the in- 
surability of your prospect and his ability to pay premiums will serve you 
well and save much time and worry. Assuming that you can explain 
the difference between net and gross premium, as also define legal re- 
serve, can you as readily state the principal changes in the development 
of policy contracts? Are you prepared to discuss the history and growth 
of life insurance in the United States; name the birth place of our busi- 
ness in this country, and give figures showing the extent to which it has 
grown? These are but few of the points on which you should become 
posted in your preparation for the work. : 

Character, a prominent substance of the world, is, as Bartol expressed 
it, ‘‘The diamond that scratches every other stone.’’ The possession of 
this noble quality by the Puritans gave to New England a firmer basis 
than its granite strata. With character is allied honesty, prudence, self- 
sacrifice, patience, courage and perseverance. The Duke of Wellington 
assented to the estimate which somebody made, that the presence of 
Napoleon on the field of battle was equal to 40,000 men. Ricter said of 
the invincible Luther, ‘“‘His wor were half battles.’’ Better for our 
country in the crisis of its history to have lost half its collected treas- 
ures, to have parted with half its territory and the same proportion of 
its citizens, than to have been robbed of the heart of Washington. His 
soldiers derived courage, faith and food from his serene and hopeful 
majesty, and during that terrible winter at Valley Forge the nourish- 
ment of future ages was in the continuance of the resources in that one 
breast. His character is part of the Western world forever. Rome, 
whose genius displayed itself in character, did not owe more to Fabius 
than America to Washington. 

In soliciting business among strangers, the agent must display that 
moral strength and courage which alone inspires confidence. His high 
purpose and conscientious devotion to duty, his loyalty to his company, 
and his honesty to his prospect must be made manifest to all classes. 
The very condition of business dictates honesty. It is not a case of can 
or should, but one of must. The confidence of man in man is the real 
basis of business. Over ninety per cent of the world’s business is con- 
ducted on credit, or, in other words, on the integrity of man. The credit 
of life insurance rests upon almost as broad a basis as the credit of the 
nation, since the best citizens of the country have virtually placed them- 
selves under bonds to pay thousands of millions of dollars into this great 
fund for protection. Upon your honor and integrity depends in a large 
degree the maintenance of this credit. The agent who sells a twenty- 
year endowment policy and delivers a twenty-payment life or a twenty- 
payment life and delivers a whole-life twenty-year accumulation contract, 
may deceive the insured long enough to collect the first annual premium, 
but in a business the magnitude of which exceeds the value of all farm 
lands and improvements in the United States, as shown by the last 
census, he can not hope always to have his victim keep the policy hid 
from his host of competitors. p : 

When temptation comes to deceive others, consider whether you are not 
doing more violence to your own sense of right and manhood than any 
possible gain can compensate you for. Do not discredit companies that 
should demand confidence, nor detract from the desirability of their 
policies. The good name of an insurance company often helps materially 
to sell its policies, but most all the companies have that good name. 
You are concerned in the general good name of these companies. Do not 
attempt to build yourself up by tearing down your competitor. To do 
business on your own merit without reference to your neighbor is the 
true principle. The man who undertakes to advance his own interest 
by pulling down others is building on a false foundation, and the principle 
is the same in business as in morals. The new idea at work in the 
world is co-operation as against competition. It now comprehends in 
some degree all the leading forces of modern life. “The only competi- 
tion,’’ wrote Mrs. Jamieson, ‘“‘worthy a wise man is with himself.” 

Energy—concentrated energy—is a power that can be traced in all great 
successes riveting every faculty upon one unwavering aim. This trait 
was strongly marked in the character of Washington. By the exercise of 
this art in a greater degree than other generals, General Grant of the 
Union army was able to bring the civil war to a speedy termination. 
The magnetic needle, true to its instinct, points steadily to the north 
Star, though other luminaries may beckon; so long the path of life, temp- 
tations may beckon to lead us from our cherished aim, but let nothing 
turn the needle of your purpose from the north star of its hope. No suc- 
cess is worthy of the name, unless it is won by honest industry and 
brave breasting of the waves of fortune. According to a famous French 
writer, ‘success in most things depends on how long it takes to make it 
Succeed.”” Hard work put in the soil of America has made us the stewards 
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of the world, since we cannot begin to eat what we grow, nor use all 
we produce. Dickens, in speaking through the medium of his hero, says: 
‘‘Many men have worked much harder and not succeeded half so well, but 
I never could have done what I have done without the habit of punctu- 
ality, order and diligence; without the determination to concentrate 
myself on one subject at a time, no matter how quickly its successor 
should come upon its heels, which I then formed. Whatever I have 
tried to do in life, I have tried with all my heart to do well.” To-day 
is master of the situation, to-morrow is an impostor. 

A happy talent or some fortunate opportunity may form the two sides 
of a ladder on which some men mount, but the rounds of that ladder 
must be made of stuff to stand wear and tear, and there is no substitute 
for thorough-going, ardent and sincere earnestness. Hard work never 
yet killed a man, nor hurt him. Worry kills, but not work. After 
thirteen years of anxious watching and ceaseless toil, Cyrus W. Field 
saw the fruits of his untiring energy in the completion of the Atlantic 
cable. Methods may vary, but the actual basis of every successful in- 
surance agent is persistent work and many sacrifices. Sticking everlast- 
ingly at it brings success when other qualities will fail. It is through 
your efforts that men are brought to a realization of the real needs of 
insurance, and widows and orphans receive the fruits of its beneficence. 
It is your persistent energy and enthusiasm which produces the company’s 
growth. As true education concentrates upon the development of the 
highest motive, so will true and lasting success in your chosen field of 
labor rest upon your equipment for the business. An unusual part in the 
selling of life insurance is played by the personality of the agent, and a 
neat appearance and pleasing manner will, with proper tact, create a 
favorable impression on a prospect that often has a telling effect. The 
successful agent will be a careful student of human nature, as well as of 
the gentle art of persuasion. The diversity of plans offered by insurance 
companies calls for remarkable talent on the part of the agent in the 
matter of addressing his prospects, and inclining them to patronize his 
company. Americans are people of exceptional individuality, where 
patience, cheerfulness and industry have sure and certain reward. These 
qualities are implements that blaze the way to prosperity and happiness, 
scattering retarding influences aside as chaff before the wind. The art 
of dealing with men, the constant adjustment of new conditions, the 
investigation and analysis of new data, the accuracy of the mathema- 
tician, the foresight and calm judgment of the financier, the broadest 
application of the science of medicine, the wisest use of the principles of 
law, and the opportunity for the exercise of the initiative in all these 
vocations are included within the scope of the life insurance business. 
Do not be afraid of proving a bore to your prospect. The man who 
argues delay or opposes objections is interested. Do not tax the patience 
of your prospect by too much talk, but stick to your text in a logical, cor- 
vincing and energetic way. The quality of directness is characteristic 
of all successful men. Do as little talking as is possible in order to 
interest your prospect to the point of his asking questions. Many a man 
will talk himself into insuring if the agent will prove agreeable as a 
good listener. With a fair field and no favor, the better man wins. Like 
Banquo’s issue, it will not down. 

The field of life insurance embraces 83 legal reserve companies, 137 
stipulated premium companies and 660 fraternal orders. The favor in 
which the business is regarded is best attested by a few comparisons. 
In our country, according to the latest available reports, there are policies 
in force to the amount of $17,000,000,000, equal to three times the capital 
stock of all our railway corporations, and is four-fifths of the total in- 
ternational commerce of all nations, according to latest published esti- 
mates. To win in a business that can claim assets to the aggregate of 
$2,150,000,000, an amount equal to four-fifths of the total amount of gold, 
silver and paper money in the United States, is ‘‘a consummation de- 
voutly to be wished.” 

The executive department of a well-organized insurance company 
furnishes the source of supply, but you must create the demand. Stand- 
ing behind the rate book with application blank and a plentiful supply of 
nerve, grit and pluck, you thunder into the often unwilling ears of a 
thoughtless public the principles and aims of life insurance. Others 
have succeeded in this work, but that fact makes no difference to you, 
other than the encouragement it may give. Their success is not yours. 
George Peabody, Stephen Girard, George W. Childs, and many others 
whose lives meant something for others, had to make their own way first. 
It may require years for you to become as distinguished in the insurance 
field as Henry Clay was in Congress, but by adhering strictly to principle 
and pursuing faithfully a method of thoroughness, accomplishment will 
ever be a hope that defies despair. 

In forecasting the future, then, let us take inspiration from what is 
known of the lives of such men as Garibaldi of Italy, Napoleon of France, 
Bismarck of Germany, Gladstone of England, Washington, Adams, Jeffer- 
son and a host of others of America—all men possessed of qualities which 
assured success. The unsuccessful man clogs his immediate surround- 
ings, is costly to a community, and when carrying an insurance agent’s 
license, a detriment to our business. He becomes a drug on the market. 
You would not wish to be so regarded. 

In your efforts, therefore, in the cause of life insurance, carry to a 
favorable termination what you have attempted. Then to you will be 
born that child of drudgery and perseverance—success—whose cherished 
smiles will satisfy, through compensation secured, and gratify, through 
the benefits rendered society. 





—In the fight which has been waged in the Maine Legislature over the con- 
stitutionality of the standard fire insurance policy, Senator Clark introduced an 
order requiring the Supreme Court to furnish the Senate with an opinion on 
the constitutionality of the law, in response to which the court rendered an ex- 
haustive opinion, stating in conclusion: “It follows that the statute cited and in- 
quired about is constitutional, being within the legislative cognizance and not 
forbidden by any section or clause of the constitution, State or federal.” 











COMMUNICATION. 





Exchange of Information Regarding Rejected Risks. 
[To THE EDITOR OF THE SPECTATOR. ] 


In an article headed “Life Insurance Trusts,” a journal called American 
Medicine characterizes as iniquitous the practice among life companies 
of exchanging information regarding rejected risks. This medical journal 
asks if there is any decent medical man outside of the insurance business 
who would countenance such a practice, and adds that through the 
blunders of incompetent medical examiners numerous healthy persons 
are declared unfit for insurance, and the report is circulated among the 
life companies, so that the worthy applicant can get no insurance any- 
where. Tirades of this kind only do harm and create bad feeling where 
there is no cause for such. Fraud is ever lurking at the door of the 
medical director, and is too often admitted, in spite of wise precaution. 
Desire for business is urgent; the agent brings every influence in his 
power to bear upon the home office to accept the risks he presents, and 
the desperation of the physically impaired uninsured man causes him to 
conceal material facts. The general public thinks it no crime to deceive 
a life insurance company, but the life companies are not in business to 
swindle the public, as is shown by the fact that their contested claims 
average but a fraction of one per cent. Every prominent line of business 
has some medium in the form of a credit bureau through which its sub- 
seribers are enabled to keep off the bad accounts, and the life company 
needs such a safeguard as much, if not more, than any of them. Any 
insurable man, no matter if the medical examiner has blundered, can get 
insurance. The agent will not rest until he has exhausted every means 
to get a policy for his applicant, and it is a pretty poor risk that cannot 
get in under cover somewhere, or at least on one of the sub-standard 
forms. ‘The information exchanged between medical directors is kept in 
the home offices, and does not by any means become common property, 
the local agent not being told anything concerning the facts, but simply 
that the risk is declined. The companies would not serve the interests 
of its mutual policyholders unless it strove by every means in its power to 
exclude all manner of impaired risks, even at the sacrifice of a little pro- 
fessional etiquette. 

If the applicant is insurable there can be no lasting obstacle to his 
obtaining protection. If he be an impaired risk it is better that the 
company should know his true condition. If it were not so, many policies 
might be issued which would later on become subjects of litigation. 
The fact that it is generally known that the companies have information 
eoncerning rejected risks precludes the possibility of many misstatements 
of fact which the once-rejected applicant might be tempted to make. 
The validity of the contract depends upon the correctness of the insured’s 
statements and answers, and keeping the company in the dark would only 
postpone the evil day. Proofs of death generally bring out any mis- 
statement of fact, and this, if there has been deception practiced, may 
mean delay and possible litigation and loss to a bereaved family at a 
critical moment. After all, the best way is to insure when in good 
health, then there can be no declined risks. MEDICO. 

New York, July 30. 








CASUALTY INSURANCE. 


—The Union Casualty and Surety has entered Virginia. 

—The Title Guarantee and Trust Company of Scranton, Pa., has entered 
California. 

—The International Travelers Association of Dallas, Tex., has been 
licensed to write accident insurance. 


—The American Casualty Company of Reading, Pa., is about to enter 
the field of accident ticket insurance. 


—Fleetwood & Pellet is the title of a new firm which will represent the 
Employers Liability and AStna Indemnity in Chicago. 


—The National Life and Accident Company of Nashville, Tenn., is doing 
an increasing business and has entered Indiana and Virginia. 


—Louis V. Clark & Co. of Birmingham, Ala., have placed an additional 
$200,000 burglary insurance on the First National Bank of Birmingham. 
This makes a total of $500,000 carried by this bank. 


—Dr. Heber Bishop, accident department manager of the Aetna in 
Boston, has placed the largest accident policy ever writtten by the com- 
pany. It is a combination contract for $60,000 or $120,000 on the life of 
Edwin M. Weed. 

—The Insurance Commissioner of Maine has asked that a temporary 
injunction be issued to prevent the Maine Casualty Company from trans- 
acting business. The Commissioner states that from the company’s books 
and records he is unable to ascertain its financial condition. The Supreme 
Court has ordered a hearing on August 4. 


—Agency Appointments.—James S. Dugan & Co. of Louisville, Ky., gen- 
eral agents for the new Casualty Company of America; J. M. Cor- 
gin, general agent at Detroit, Federal Surety Company; S. S. & J. G. 
Wolf, general agents for Sandusky county, Ohio, Philadelphia Casualty; 
Peyton Douglas, manager Pacific Coast department American Credit In- 
demnity; W. Floyd Johnson, manager for accident department, under 
Ansley, Lipscomb @: Jerome, general agents for the United States 
Casualty at Atlanta. 
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[Thursday 


NEWS OF THE WEEK. 
THE MIDDLE STATES. 








Spring Garden Now Controlled by Jameson & Frelinghuysen. 


Ir is learned that Jameson & Frelinghuysen of New York, and their as- 
sociates, have secured a controlling interest in the stock of the Spring 
Garden Insurance Company of Philadelphia. This company is one of 
Philadelphia’s oldest institutions, having been organized in 1835. On 
January 1, 1908, it possessed $1,444,632 of assets, with a net surplus of 
$100,716. Its capital is $400,000, and its premium income exceeds $500,000 
yearly. It is understood that Clarence H. Porter will continue to be 
secretary and superintendent of agencies, and that he, with James T. 
Birdsall, will represent Jameson & Frelinghuysen’s companies in Phila- 
delphia. Jameson & Frelinghuysen will represent the Spring Garden 
for the Metropolitan District, and will be general agents for the United 
States for sprinkled and general busifess. 





New York Rulings Regarding Surplus Lines. 


FRANCIS HENDRICKS, Insurance Superintendent of New York State, has 
issued further rulings regarding the procedure to be followed by those 
holding special licenses to procure policies in unauthorized companies. 
The department’s letter of January 22, 1903, read in part as follows: 

First. Each special agent or firm of special agents appointed under this 
section is required to keep a separate account of his or their business 
open at all times to the inspection of the Superintendent. This record 
must be a record of “‘surplus lines’’ only, and must set forth all informa- 
tion called for by Section 137, viz.: The exact amount of insurance placed, 
the gross premiums charged thereon, in what corporation or with what 
persons, partnerships or associations, the date of the policy, the terms 
thereof, the cities and villages in which the insured property is located. 

Second. The three per cent tax payable by special agents, as provided 
for under said section, is to be computed on the gross premiums charged 
without deduction for return premiums or cancellations. 

Third. The license for placing surplus lines of insurance is to be ex- 
clusively for the business of the individual or firm receiving the same. 
* * * Before any insurance shall be procured under or by virtue of said 
license, there shall be executed by the licensed agent and by the party 
desiring an insurance, an affidavit in duplicate, one of which shall be filed 
in the Insurance Department and the other in the clerk’s office of the 
county in which the property proposed to be insured is located within 
thirty days after the procuring of such insurance. 

Attention is particularly called in this letter to the provision requiring 
that the party desiring an insurance shall make joint affidavit with the 
licensed agent. Affidavits of the propertyowner or his representative will 
not be received by the department if they antedate the affidavit of the 
special agent. 

Further instructions have been issued by the department, as of July 
14, as follows: 

The license is issued to the party named therein, to enable him to act 
as agent to procure policies of fire insurance from corporations, persons, 
partnerships and associations which are not authorized to do business in 
this State; and is issued to such agent for the accommodation of his own 
customers desiring insurance. The licensed agent, in every case, repre- 
sents the insured, and under no condition is the license to be used for the 
clearing or placing of policies at the request of other licensed agents or 
brokers. 

The affidavit required must be executed before any insurance shall be 
procured under or by virtue of said license. 

If, in placing a surplus line of insurance by a licensed agent he is 
unable to place the full line in companies represented by him, and it 
becomes necessary to apply to other licensed agents for the placing of a 
portion of such surplus line, the required affidavit in each such case must 
be made by the insured and agent placing the policy; and in addition 
thereto the party desiring the insurance must authorize such other 
licensed agent in writing to procure such insurance so that such agent 
will duly represent the insured. 

The separate account to be kept, under the provisions of Section 137 of 
the insurance law, shall be kept in full as therein required. 

Accompanying the above ruling a reference to Section 137 of Chapter 
690 of the laws of 1892, is suggested (which section governs the exercise 
of a licensed agents’ certificate), and, furthermore, that if any information 
is required regarding this section of the law the department will give it 
immediate attention. 





Fire Protection at Olean, N. Y. 
THE National Board of Fire Underwriters has received a report on the 
fire protection and water supply of Olean, N. Y., and has made the follow- 
ing recommendations: 


The effective force at each station shall consist of captain, driver, four 
hosemen and twelve firemen. One hose wagon should be stationed near 
central fire station, with at least 1200 feet of first-class hose for emer- 
gency service in business section. Necessity for organizing additional 
hose company, with 1200 feet hose, located in vicinity of Wayne and Union 
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streets. There should be purchased at least 5000 feet of first-class test 
fire hose, so as to secure a full line of hose for regular and emergency 
use at the stations. Three additional circuits should be added 
to the fire alarm system. Politics should be eliminated from the fire 
department. There is a necessity for an increase of at least nine fire 
hydrants, with six-inch feed pipe connections to supply mains. A large 
amount of present four-inch water pipe should be replaced or paralleled 
by pipe of six or eight-inch. Suitable ordinances should be enacted to 
regulate construction of all buildings. 





The Pittsburg Life and Trust’s New Contract. 


THE Pittsburg Life and Trust is issuing a new contract providing for the 
delivery of paid-up policies with each premium payment, each paid-up 
policy being that fractional part of the face value which unity bears to 
the total number of premiums payable. In the case of a ten-payment life 
contract for $10,000 the insured receives a paid-up participating policy for 
$1000 upon payment of the first premium, and a similar paid-up upon 
payment of each subsequent premium. These paid-ups possess loan and 
surrender values and are not affected in any way should the remaining 
portion of the policy be lapsed. In event of death before all premium 
payments are completed, the beneficiary receives the full face of the orig- 
inal policy for $10,000. 





The International Fire Prevention Congress. 


THE above-named gathering of fire chiefs and experts in fire prevention 
and protection came to a close in London July 9. The American delegates 
took an active part in the discussions upon the important questions 
brought up, as did representatives from other countries. The chief dis- 
cussion was in relation to the term ‘“‘fireproof,’’ as applied to various 
kinds of building materials in use in Europe and in this country. The 
Congress, by resolution, finally disposed of this topic by condemning the 
use of the word “‘fireproof’’ and recommending the substitution of the 
term “fire resisting’? as more applicable to the various material under 
consideration. The committee appointed for the purpose recommended 
certain standards to be adopted for fire-resistance material, and the re- 
port was adopted. It provides standards for the temporary protective 
class, partially protective class and fully protective class. It was recom- 
mended that the metric system be used in all fire resistance tests, and 
that testing stations be provided. The Congress also recommended a 
revision of the building regulations relative to the use of fire-resisting 
material. A resolution was also adopted reciting that th: Congress con- 
siders it essential that courses of study should be provided in universities, 
technical colleges and schools for the instruction of engineering and 
architectural students in the fire resistance of building materials and 
the methods of construction as based on investigaiion. Other resolutions, 
relating more particularly to the legal status of the fire brigades of 
England, keeping of records, investigation of fires, etc., were also adopted. 
The interchange of views and information among the delegates was very 
general, and it is believed will have a beneficial effect upon the manage- 
ment of fire departments. 





Middle States Life and Casualty Notes. 

—The Reliance Life of Pittsburg has been licensed in New Jersey. 

—Brown & Tillinghast, managers for the Mutual Benefit at Pittsburg, are 
now located in their new offices in the Farmers Bank Building. 

~—It is of interest to note that the recent suit instituted by Oscar D. Wetherell 
against the National Life Insurance Company of the United States is purely a 
contention regarding the transfer of stock, and in no way should reflect upon the 
management of that company. The request for the appointment of a receiver 
is inserted to give the case more weight. 

—Agency appointments: M. B. Freeman, district agent for Charles and St. 
Marys counties, Md., succeeding R. E. Simmons, resigned; George S. Linsz, 
manager for Southern New Jersey, Fidelity Mutual; William J. Penfold, general 
agent at Buffalo, North American Life; E. A. Fox, manager for Western Penn- 
sylvania, National Life of the United States of America. 

—The Pittsburg Life Underwriters Association has elected the following dele- 
gates to the National Convention at Baltimore: Delegates—Graham C. Wells, 
Provident Life and Trust; William M. Wood, United States Life; Joseph J. Til- 
linghast, Mutual Benefit Life; S. L. Fleishman, Reliance Life; Charles W. Scovel, 
Provident Savings; Edward A. Woods, Equitable Life; R. A. Clark, Phcenix 
Mutual; F. G. Brown, Adtna Life; W. C. Baldwin, Pittsburg Life and Trust; C. 
B. Knight, Prudential. Alternates—A. F. McDonald, Reliance Life; F. E. Sherrill, 
Canada Life; W. A. Zahn, Security Trust and Life; D. J. Dwyer, United States 
Life; W. M. Furey, Berkshire Life; L. C. Robens, Reliance Life; A. Bert 
srown, Aitna Life; L. Rees Alexander, Provident Life and Trust; W. H. Mc- 
Manus, Equitable Life; E. E. Dodson, Pittsburg Life and Trust. 


Middle States Fire Insurance Notes. 
—The Inter-Insurers of America of Washington, D. C., have elected the fol- 
lowing officers: Hon. Edward C. Stokes, president; Franklin 11. Kalbfleish, vice- 
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president; Arthur G. Moses, secretary; Charles S. Atkinson & Co., attorney in 
fact; G. Thomas Dunlop, deputy-attorney. 

—The first half of 1903 has been a record breaker for the Glens Falls. The 
gross premium receipts amounted to $803,088. A dividend of fifteen per cent was 
declared on July 22. 

—Clarence H. Porter and James T. Birdsall will hereafter represent the Jameson 
& Frelinghuyson companies in Philadelphia, which companies are to become 
members of the local board. 

—At a recent meeting of the Several Counties Co-operative Fire Insurance Com- 
pany at Ithaca, N. Y., the company added Yales, Schuyler, Tioga, Erie, Catar- 
augus and Allegany counties to its field. 





THE NEW ENGLAND FIELD. 


Business of Life Insurance Companies in [Massachusetts 
During 1902. 
THE following table is taken from Part II. of the forty-eighth annual 
report, just issued, of Insurance Commissioner Cutting of Massachusetts: 






















































Poticizs Issuep | Po.icigs IN Force ps 
in 1902, Dac. 31, 1 Premiums} Claims 
NAME OF COMPANY, cme ang 
Durin During 
—_ Amount. gg Amount. 1902. 1902. 
MassacuuseEtts Cos. $ $ $ $ 
Berkshire .......-.-----<+- 669 | 1,088,200 | 6,125 | 11,193, 402,272 | 196,860 
Boston Mutual-.-.....--.- 7,919 | 2,446,707 | 7,817 | * 4,873,262 215,924 65,456 
Columbian National....... 369 946,000 355 910,000 - + ese 
+ Hancock Mutual ....| 2,064 | 2,921,758 | 7,020 12,156,776 546,727 107,069 
assachusetts Mutual_-..- 1,329,911 6,776 17,768,249 682,613 390,789 
New England Mutual-.-.-. 1,379 | 3,517, 9,002 | 26,655,889 933, 521 
Oe oe 889 | 2,249,176 | 10,781 28,539,860 1,145,591 | 540,953 
ROG a censua saueiniess 18,845 | 14,498,842 | 47,876 | 102,097,490 | 3,950,006 | 1,767,648 
Cos. oF OTHER STATES. 
RSS RS aE 315 515,688 | 4,748 | 10,459,963 420,867 250,130 
Bankers Life of New York.) 3,820 | 2,040;744 | 21821 | 3,467,154 | 123,017 | “30'100 
Connecticut General ...... 217 408,623 | 1,679 2,775,172 101,223 27, 
Connecticut Mutual._..... 293 705,500 | 6,4 15,409,518 466,081 330,955 
pe eee 4,017 | 11,135,621 | 13, 40,068,660 | 1,567,094 474,185 
Fidelity Mutual_-......... 234 522,373 | 1,642 3,732,565 110,456 5 
ae 40 59,500 246 429,749 16,235 17,935 
NS cecacterawawnen neces 456 767,597 | 1,645 3,190,640 130,355 62,135 
Manhattan...-------.--.- 433 | 1,394'323 | 1/681 | 4'678,689 | 163,722 | 164'458 
Metropolitan....... ...... 11,557 | 7,469,557 | 26,200 | 18,768, 794,745 141,781 
Mutual ..-... VERE Se 8,758,273 | 22,365 | 58,612,910 | 2,278,032 | 1,552, 
Mutual Benefit........-...- 1,136 | 2,848,887 | 9,503 | 26,610,107 | 1,013,893 524,486 
Mutual Reserve. -.....---- 798 872,040 | 1,988 3,572,399 117,822 98,713 
a SSE 657 | 1,822,135 | 5,906 | 15,431,388 620,160 148,705 
pS Se eee ae 8,394 | 14,296,167 | 26,877 | 55,845,232 | 2,185,432 47 
Northwestern Mutual_.... 1,242 3,133,000 | 12,815 34,052,003 | 1,362,112 457,405 
Penn Mutual.-_............ 1,047 | 3,539,930 | 6,737 | 22,389,481 | 1,078,121 207 ,967 
Pheenix Mutual_.....-.... 245 539,721 1,611 2,911,¢ 112,689 28,421 
Provident Life and Trust-. 791 1,681,717 | 6,082 | 15,265,290 582,87. 156,091 
Provident Savings--.--.-..- 464 916,225 | 1,271 592,955 116,575 24, 
Predestiel.....-...--..--. 4,799 | 5,064'619 | 9,638 | 10,708,032 | 4218: 70:2 
Security Mutual._....---.- 93 241,367 436 952,188 26, 15,536 
‘Travelers ..... sea 447 | 1,353,$ 2,729 8,698,080 281,853 159,540 
Union Central. ...........- 263 | 646,090 | 2,941 6,701 ,252 331,966 
Union Meutual............. 235 | 264,999 | 2,091 3,160,672 97,440 132,880 
United States .......-.---- 220 391,690 | 1,510 2,470,975 80,981 23,610 
Washington. .........-..-- 302 | 780,827 | 1,096 | 2,613,784 114,253 60,799 
Total of other States...| 46,340 | 72,171,203 |176,381 | 376,568,576 |14,716,633 | 5,820,737 
Grand totals.........««- 60,185 | 86,670,045 |224,257 | 478,666,066 |18,666,639 | 7,588,385 
INDUSTRIAL. 
Columbian National. ...... 4,081 596,506 | 3,265 474,264 3,167 403 
GORMAN 5 soa re REOPEN Sige eee 20 2,669 1 87 
John Hancock Mutual. .--- 83,278 | 16,449,015 |301,041 47,522,982 | 2,009,229 645,756 
Metropolitan......-......- 117,302 | 21,108,591 [511,518 | 90,780,876 | 2,927,279 | 1,043,451 
bo. ear 67,511 | 9,498,107 |118,115 | 16,886,998 660,847 185,459 
Wd seccica<condis 22,172 | 47,652,219 |983,950 | 155,667,789 | 5,600,625 | 1,875,156 








_ * Including industrial policies, 4144 policies, $880,840. 





Insurance Items from New England. 

—The partnership between T. I. Pease and B. L. Bragg of Springfield, Mass., 
kas been dissolved. 

—The Security of New Haven, Conn., has increased its capital to $400,000, 
thereby advancing its assets to $1,400,000 and its net surplus to over $225,000. 

—The New England Mutual Life announces the appointment of Hadley Ford 
of Albany, N. Y., for many years connected with the Provident Life and Trust 
of Philadelphia, general agent for Eastern New York, succeeding Wilbur P. 
Dayton, resigned. 

—The Boston Manufacturers Mutual Fire has notified the New York Depart- 
ment of its intention to bring suit to test the constitutionality of the Green law 
imposing a tax of one per cent upon the premiums of unlicensed fire companies 
ou business in New York State. 

—The Boston Securities Company is the title of a recently organized Maine 
corporation capitalized at $1,000,000, formed for the purpose of financing the 
business of the Boston Mutual Life Insurance Company, which is now offering 
for sale a portion of the stock of the securities company. 
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THE WEST. 


Annual [Meeting of New England [Mutual General Agents. 


THE general agents of the New England Mutual convened at Cleveland, 
Ohio, last week. Representatives were present from a score of the large 
cities of the country. D. F. Appel, general superintendent of agencies, 
and his assistant, A. C. Utter, represented the home office. Charles D. 
Mill of Kansas City, president of the association, opened the sessions 
with a few general remarks. Reading of papers upon topics pertinent 
to the business followed. Each paper caused an interesting dis- 
cussion. D. F. Appel conducted a question box department in an un- 
usually instructive manner. Officers for the ensuing year were chosen 
as follows: President, Glover S. Hastings, Providence; vice-president, 
Frederick A. Savage, Baltimore; secretary and treasurer, Charles H. 
Flood, Boston; member executive committee, Amos Wakelin, Phila- 
delphia. General Agent McNutt tendered the visiting agents a compli- 
mentary tally-ho trip, many of the Forest City’s boulevards and parks 
being visited. At the banquet at the Hollenden Hotel on Thursday even- 
ing, the following responded to toasts: D. F. Appel, Amos Wakelin, G. W. 
Noble, A. C. Utter, F. C. Smutzer, A. M. Weil, A. H. Curtis, G. S. 
Hastings, A. L. Saltzstein. By unanimous vote it was decided to meet 
in New York city in 1904. 





Commissioner Dearth and the lowa Life Companies. 


A CHICAGO paper recently printed an alleged interview with Commis- 
sioner Dearth of Minnesota, which was so full of misstatements that the 
Commissioner has been forced to repudiate them in a local paper. The 
interviewer quoted Mr. Dearth as having criticised the Iowa life com- 
panies generally, the laws of that State and some of the present and 
ex-State officials. In correcting these statements Mr. Dearth says: 


It is certainly due, as a matter of justice to the Iowa companies in 
general, at least those operating upon the old line or legal reserve plan, 
to state, that as far as the records of this department go to show they are 
financially solvent and are charging a sufficient premium rate and ac- 
cumulate a sufficient reserve to fulfil the terms of the contracts upon 
their certain maturity. Certain companies, however, which are writing 
these so-calied ten-year bond contracts—which are bound to prove so 
disappointing to the policyholders upon the maturity of same—will have 
plenty of trouble when the contracts commence to mature. A contract 
which requires extravagant representations, or to be more plain, mis- 
representations, to sell the same, should be prohibited by statute. 





Western Life and Casualty Notes. 


—The Security Trust and Life has added Indiana to the territory of its Cli- 
cago manager, Henry Ellsworth, and the new field is being thoroughly organized. 


—Herbert Meckle, agency director at the Cleveland branch ~f the New York 
Life, died at Asheville, N. C., on July 21. 


—E. J. Diebel of Youngstown, Ohio, wrote 116 applications for the New 
York Life during the June 11 to July 11 contest. 


—J. H. Netchie, actuary of the National Life of the United States of America, 
has retired to continue work as an independent actuary. He is succeeded in his 
former position by E. R. Carter, actuary of the National Life and Trust. 


—The Industrial Life Association of America has been formed at Boone, Iowa. 
This company will operate under the mutual assessment laws of the State of 
lowa. The cfficers are A. L. Bradley, president; Robert W. Patrick, vice-presi- 
dent; B. H. Smith, treasurer. 


—Agency appointments: The Goodrich Insurance Agency, Detroit, agents for 
the Fidelity Mutual Life; R. T. Thorpe, district manager at Toledo, Ohio, Home 
Life; S. S. & J. G. Wolf of Fremont, Ohio, general agents for Sandusky county, 
Union Central; Miss Vesta B. Smith, superintendent of the Muskegon district, 
Michigan Mutual Life. 


—The Continental Life of Chicago, which is being organized by J. D. Knapp 
for the special purpose of insuring persons engaged in hazardous occupation, 
has made public its table of rates. The premiums may be paid monthly if 
desired. The rates run from age 20 to 50. For an ordinary life policy at age 20 
the rate is $16.26 per $1000; age, 30, $19.66; age 40, $25.46, and age 50, $36.00. 


—The 1903 report of the Ohio Department shows that the membership in 
fraternal orders in 1902 was 228,394, compared with 199,977 in 1901; and the 
insurance in force, $285,991,151, compared with $262,624,968. The insurance held in 
Ohio by legal reserve companies on December 31, 1902, was $586,825,446, divided 
among 1,085,993 policyholders. Of this, 263,560 policies for $478,423,238 represent 
ordinary business and 822,433 policies for $108,402,208 represent industrial business. 


—The application of the Great Hive, Ladies of the Modern Maccabees, for 
authority to do business in Wisconsin was denied by Insurance Commassioner 
Host. The refusal was based on four grounds: That the name conflicts with 
that of the Supreme Hive, Ladies of the Maccabees of the World, already 
authorized; that the age limit, 16 to 70, does not conform to Wisconsin statutes; 
that a sufficient reserve, or emergency fund, is not shown, and that there is no 
provision in the society’s laws for the creation of a sufficient reserve fund. 


[ Thursday 


With the Western Fire Underwriters. 


—Randal W. Crittenden, a well-known insurance man of Cleveland, died on 
July 26. 


—W. G. Baird of Baird & Eaton of Kansas City, died several days ago at Eu- 
reka Springs. 

—The Equitable Fire of Charleston, S. C., has been licensed in Illinois. Rol- 
lins & Burdick are Chicago agents. 


—C. E. Berg, secretary of the Commercial Mutual Fire Insurance Company of 
Grand Forks, N. D., has resigned. 


—A new mutual éompany, to be known as the Citizens Town Mutual Fire In- 
surance Company, is said to be organizing at Kansas City, Mo. 


—The Alliance of London is to enter Illinois for Cook county business only, 
with Lyman, Otis & Co. as managers. They will take charge of the liquidation 
of the Imperial’s Western and Southern business. 


—Robert B. Carson, for many years Illinois State agent for the Commercial 
Union and the Palatine, is to retire from active service. He is now seventy-three 
years old and has been with the Commercial Union for twenty-three years. 


—The insurance surveyor at St. Louis has issued revised estimates on all risks 
equipped with automatic sprinklers in the city. Reductions of from five to ten 
per cent have been made and became effective on August 1, but do not apply to 
insurance in force to date. 





THE SOUTH. 





Southern Life and Casualty Notes. 


—Cyrus P. Orr, formerly of the AStna Life at Montreal, has been elected 
president of the Southern Mutual Aid Association of Birmingham, Ala. 


—Hugh MacRae of Wilmington, N. C., and J. P. Andre Mottu of Norfolk, 
Va., have been elected to the directorate of the South Atlantic Life. Both gen- 
tlemen are very prominent in business and financial circles in their respective 
cities. 

Southern Fire Insurance Notes. 
—The North River Fire of New York has been authorized in Texas. 


—The Atlanta-Birmingham Fire of Atlanta, Ga., has been authorized to do 
business in Texas. 


—E. E. Walker & Co. of Covington, Ky., have declined to send their daily 
reports through the stamping office. 


—The Church Inspection Bureau of New Orleans is to extend its service to 
other hazards than sugar houses and rice mills. 


—R. T. Caldwell has been appointed special agent for the stamping office 
at Richmond, Va., which has been re-established by the South-Eastern Taritf 
Association. 


—E. H. Addington of New Orleans, special agent for the Liverpool and London 
and Globe, has been appointed State agent of the Home in Louisviile and Southern 
Mississippi, the change taking effect on Sept. 1. 


—H. M. Coudrey has been appointed general agent in Missouri, Kansas, Minne- 
sota, Indiana, Ohio, Michigan, Illinois and Wisconsin for the Star Fire of 
Louisville. He will make his headquarters in St. Louis, 


—It is not unlikely that a delegation of business men from Jackson, Miss., 
will visit New York to ascertain from the National Board officials what im- 
provements are necessary in order to secure a low rate from the insurance 
companies. The Jackson people are willing to carry out any reasonable require- 
ments. 


—The American Fire Insurance Company of Atlanta has been chartered in 
Georgia. The following officers have been elected: M. T. LaHatte, president; J. 
S. Parks, secretary and treasurer; Burton Smith, counsellor; J. Sid Holland 
and W. B. Roberts, with the other officers of the company, form the board of 
directors. 


—The new arbitration committee of the South-Eastern Tariff Association is 
composed of the following men: A. H. Wray, chairman; George S. A. Young, 
S. Y. Tupper, Edward Milligan, H. C. Stockdell, A. G. McIlwaine, Edward 5. 
Gay, Milton Dargan, John H. Stoddart, George W. Babb, E. B. Clark, W. N. 
Kremer, J. H. Washburn, H. F. Atwood, C. F. Low. 


—Commissioner Clay of Texas says that none of the mutuals have complied 
with the law passed at the last regular session of the legislature requiring them 
to submit a report of their affairs within thirty days after July 1. Under the 
new law the charters of all companies failing to comply with the law become 
forfeited on August 1. Twelve of the mutuals have already closed their offices 
and gone out of business. 


—The fire insurance agents of Louisville, under the leadership of Frank G. 
Hogan and Frank Carpenter, are considering the advisability of forming a con- 
solidated agency with a capital of $250,0000. It is claimed that if this was done 
the expenses now incurred by individual agencies would be greatly reduced, 
competition would be better regulated, and the whole method of conducting the 
business greatly improved. 
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THE PACIFIC COAST. 


Life and Fire Insurance Notes. 

—Herbert Bolster of Spokane died on July 17. 

—Gilbert Palache of H. M. Newhall & Co. of San Francisco, died on July 17. 

—G. A. Ziel of San Francisco is now representing the Rhine and Moselle Fire 
and the Helvetia-Swiss under the firm name of Syz & Co. 

—The San Francisco Board of Fire Underwriters recently inspected the elec- 
tric wiring at Stockton, and have notified the authorities that unless defects 
are remedied at once a raise of twenty-five per cent will be made in rates. 

—M. Richter, who for a number of years has had charge of the marine busi- 
ness of Gutte & Frank, transfers his desk to the Swiss Marine Insurance Com- 
panies, combined, of which Louis Rosenthal is manager for the Pacific Coast. 





MISCELLANEOUS. 


The Equitable Life in Wisconsin. 


ZENO M. Host, Commissioner of Insurance for Wisconsin, has just made 
an arbitrary interpretation of the law of that State relative to the pay- 
ment of dividends by life insurance companies. His interpretation is 
directly opposed to a decision of an Illinois court on the same subject 
recently quoted in THE SPECTATOR. The Wisconsin law referred to is as 
follows: 





Every life insurance corporation doing business in this State upon the 
principle of mutual insurance, or the members of which are entitled to 
share in the surplus funds thereof, may make distribution of such surplus 
as they may have accumulated annually, or once in two, three, four or 
five years as the directors may from time to time determine. In deter- 
mining the amount of the surplus to be distributed there shall be re- 
served an amount not less than the aggregate net value of all the out- 
standing policies, said value to be computed by the American Experience 
Table of Mortality with interest not exceeding four and one-half per cent. 


The Commissioner recites the methods employed to secure the passage 
of the law, and says: 


In view of the foregoing facts, it is my decision, that the word ‘“‘may,”’ 
as used in section 1952, Wisconsin Statutes of 1898, means ‘“‘must,’’ and 
that said section is mandatory, and that the provisions of said section 
must be complied with by every mutual life insurance company trans- 
acting business in Wisconsin; and it further appearing that said Equitable 
Life Assurance Society of the United States has not complied with said 
section 1952 so construed. 

I further decide that the Equitable Life Assurance Society of the 
United States, of New York, has violated said section 1952, as charged in 
the complaint of the plaintiff, by not complying with the provisions of 
said section. 

Therefore, I hereby notify the Equitable Life Assurance Society of the 
United States that, if a statement signed by the proper officers of the com- 
pany, that there will be compliance with section 1952, as herein decided, 
be not filed with this department within the period of thirty days from 
the date hereof, the license of the company to transact business in this 
State will be revoked at the expiration of that time. 


Commenting on the above Vice-President Tarbell of the Equitable says: 


The decision is viewed as wholly unsound and at variance with all 
judicial expression and with expert life insurance opinion. The question 
will, of course, be taken to the courts, which are, after all, the only 
medium through which a satisfactory construction as to the meaning 
of a statute can be sought. The effect of the decision, if sustained, would 
be that all companies would be compelled to write their policies so that 
dividends should be paid either annually or quinquennially, notwithstand- 
ing the preferences of the policyholders for some other mode of dis- 
tribution and the provisions of the companies’ policies. The decision 
affects all companies alike, and if sustained will cause them to change the 
practice in that State that they have followed since 1870. 





The New York Life’s ‘*President’s Contest.’’ 


THE fifty victorious agents in the recent ‘‘President’s Contest” of the 
New York Life were entertained extensively in New York from Mon- 
day, July 27, to Friday, July 31, inclusive. They assembled at the Ten 
Eyck Hotel, Albany, on Monday. The day was spent in forming ac- 
quaintances, and a visit was made to the New York State Insurance De- 
partment. On Tuesday the party sailed down the Hudson to New York 
City, and in the evening attended different theaters. Wednesday in- 
cluded a sailkabout New York harbor, the president’s dinner at the Metro- 
politan Club and a visit to Madison Square Garden to see ‘‘Venice” and 
hear Duss’ orchestra. Thursday was a well-filled day, the entertainment 
including a coaching trip through Central Park and up Riverside Drive, 
followed by luncheon with D. P. Kingsley, vice-president, at the Univer- 
sity Club. The remainder of the day was occupied by a visit to Man- 
hattan Beach. Here the guests were entertained at dinner by George 
W. Perkins, vice-president. Afterward the party enjoyed Pain’s fire- 
Works and the “Chinese Honeymoon,” the latter at the Manhattan Thea- 
tre. On this occasion the round trip was made in private cars. On Fri- 
day the home office was thrown open to the visitors, who familiarized 
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themselves with the detailed system used in the company’s headquarters. 
A reception was tendered by the president and other officers of the com- 
pany in the rooms of the $200,000 Club. Buffet luncheon was then served 
in the officers’ lunch room. In the afternoon the party returned to the 
Plaza Hotel, their headquarters during the entire week. Here the mem- 
bers separated. During their time spent in New York the guests enjoyed 
many automobile rides. Souvenirs in the shape of diamond-gold emblems 
were presented to the visitors by President McCall at his dinner. 





Fire insurance Laws, Taxes and Fees, 1903. 


DURING the preparation of the text matter for the 1903 edition of ‘Fire 
Insurance Laws, Taxes and Fees” (which book is now in press), we sub- 
mitted the manuscript to the insurance officials of the various States and 
Territories for their approval. In returning same some of them ex- 
pressed their opinions as to the accuracy and comprehensiveness of the 
matter, and a few of these expressions are presented below: 

Insurance Commissioner J. R. Young of North Carolina said: ‘I think 
you have them about as correctly as they can be gotten.” 

Superintendent of Insurance R. G. Yates of Missouri spoke of the com- 
pilation as ‘‘a very excellent summary of the fire insurance laws of this 
State.”’ 

Assistant Secretary of State Eugene J. McGivney of Louisiana wrote: 
“T frequently refer applicants for the laws of this State to your compila- 
tion, as the pamphlet issued by this department in 1898 has been ex- 
hausted.”’ 

The 1903 edition will be ready for delivery about August 1 next, and 
will be found even more convenient for quick reference than were pre- 
vious volumes. The topics, numbering more than thirty, will be alpha- 
betically arranged, and it is believed that this plan will render the work 
even more satisfactory and useful than it has been heretofore. As the 
legislatures of forty-four States and Territories were in session during 
the past season, a book of the character of ‘‘Fire Insurance Laws, Taxes 
and Fees,’’ carefully revised to date, should prove very valuable to the 
managers and general and special agents of agency companies. This 
work comprises over 300 pages of information, fully indexed, and ar- 
ranged by States. It, is well printed, and is bound in law sheep. Price, 
$5 per copy. 





Beneficiary and Assignment. 
CHARLES W. FRICKE, L.L. M., of the New York bar, has prepared and 
published a little brochure, entitled “Beneficiary and Assignment.’”’ This 
treatise deals, first, with the subject of beneficiaries under policies of life 
insurance, and, secondly, with the proper assignments of the policies in 
legal form to make them valid. The author has searched carefully the 


.decisions of the higher courts in regard te these subjects, and presents 


the substance of them in this carefully arranged volume. Each page has 
reference in the margin, giving the subject discussed in each paragraph, 
while the paragraphs give references to the decisions that form the basis 
of the text. The table of cases cited is given at the end of the book, 
so that the references of the text are easily traceable and will direct the 
reader where to obtain the decisions cited. 

Under the heading of ‘‘Who May Be a Beneficiary,’’ the writer says: 

While the question as to who may be the beneficiary may depend largely 
on the question whether the proposed beneficiary has an insurable in- 
terest, still there are in some cases other limitations on the right to be a 
beneficiary. In the regular life insurance companies there is no require- 
ment with which the beneficiary need comply other than that of in- 
surable interest. In the case of mutual benefit insurance the law is 
somewhat different, for the charter, constitution, or by-laws of the society 
and the statutes of most of the States, limit the persons who may be the 
beneficiaries under the certificate to certain classes. Those to whom 
mutual benefit certificates may be payable are generally the husband, wife, 
family, blood relatives, affianced husband or affianced wife, or such 
persons as may be dependent upon the member of the society for support. 


The author discusses the rights of beneficiaries to sue under the con- 
tract, the question of insurable interest, and the various legal points 
likely to arise in cases where there is a dispute as to the disposal of the 
benefits of the life insurance policy. These are points that are essential 
for agents to thoroughly understand when taking applications for life 
insurance. On the question of assignment the author discusses the law 
and practice that governs the transfer of the rights under a policy from 
one person to another. As such assignments are matters of frequent 
occurrence, especially where a life insurance policy is assigned as security 
for a debt, it is highly essential that the parties to the transaction should 
know the law governing it. As there have been many cases determined 
by the courts in this respect the law is pretty well defined and is clearly 
set forth in this little work, with complete references to the decision cited. 

This work is handsomely printed on fine paper with broad margins 
and clear type, and is handsomely bound in cloth. The price is $1.50 per 
copy, and may be obtained through The Spectator Company, sole selling 
agents except the publishers. 
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The [anual of Statistics Supplement. 


THB publishers of The Manual of Statistics, a stock exchange handbook, 
have found it necessary to issue monthly supplements to the annual 
volume, the first number for July being at hand. The annual volume is 
one of the most complete guides for investors and dealers in securities 
that has ever been issued, giving, as it does, full details of corporations 
whose securities are listed on the stock exchange, and of industrial com- 
panies, etc., with market reports of securities and products of all kinds. 
Ordinarily, it would be supposed that an annual publication would be all 
that is required, but regarding this the editor of The Manual says: 


Until within a comparatively short time the changes in the capitaliza- 
tion of securities of railroad companies were few and proceeded upon 
recognized lines. Only a limited number of industrial securities were the 
objects of investments or speculation in the stock markets. Traction, 
gas and electric securities were practically unknown. In short, the field 
of investments in American corporation securities was a very narrow 
one. The changes in that relation were infrequent, or at any rate gradual. 
An annual publication could keep pace fairly with the alterations which 
took place in corporate finance and in the capitalization of the com- 
panies whose stocks and bonds were the objects of public interest through 
stock market dealings in them. These conditions, however, no longer 
exist. The magnitude of financial operations, and the variety and im- 
portance of the changes in corporations and their securities which occur 
from month to month, are so great that only experts can follow them, 
and for this purpose an exact record of the changes, which it is the pur- 
pose of this supplement to supply, has become an absolute necessity to 
stock market and investing interests. 

The supplement will appear monthly to fill the conditions above set 
forth. A handsome binder, to hold the entire series of supplements is 
issued to each purchaser of The Manual. For copies of either the annual 
or supplement editions address The Manual of Statistics Company, No. 


57 West Broadway, New York. 





Life and Fire insurance Notes. 

—The London office of the Munich Reinsurance has been removed to Broad 
Street place, Blomfield street, E. C. 

—The Peoples Fire Insurance Company is in process of organization at Syra- 
cuse, N. Y., by Robert R. Tuttle. It is to have $200,000 capital and an equal 
amount of surplus, 

—The programme committee of the National Association of Local Fire Insur- 
ance Agents, which is to hold its annual convention in Hartford, Conn., October 
20, 21 and 22, consists of John C. North, chairman, New Haven, Conn.; C. H. 
Woodworth, Buffalo, N. Y.; E. J. Tapping, Milwaukee, Wis.; L. C. Tyler, 
Bangor, Me.; Charles E. Parker, Hartford, Conn.; C. P. Whitney, Chicago, IIl.; 
Charles F. Wilson, Denver, Col.; W. M. Rudd, Owensboro, Ky. 


—An exchange recently printed an announcement to the effect that Moore 
Sanborn, third vice-president and superintendent of agencies of the Security 
Mutual Life of Binghamton, would become manager of agencies of the Security 
Trust and Life. Inquiry of Mr. Sanborn as to the truth of the report brought 
the following telegraphic reply: ‘‘Officially and emphatically contradict all re- 
ports that I am leaving Security Mutual.” Mr. Sanborn is spending a month’s 
vacation at his summer home, Wistaria Villa, Paxton, Mass, In the eariy fall 
he will be ready again for active field work on behalf of the Security Mutual 
agency force. 

—Before a recent meeting of the New York Harvard Medical Society, Dr. A. 
S. Knight asserted that the insurance of women was always a losing business. 
This he explained by saying that although the census returns show that women 
attain a higher average age than men, that among the small number insuring 
there is a selection against the life insurance companies, due to an increase in 
the moral risk involved. This Dr. Knight attributed to the fact that women, 
much more frequently than men, have an intuitive premonition of failing 
health. These form the class of women who hasten to get insurance, not being 
conscious of committing any fraud. Men, under similar circumstances, recognize 
that such action is a form of dishonesty and very generally refrain from trying 
to get insurance. Among business women the insurable interest is equal to 
that of a man. It is probable that in the near future a movement will be 
started to restrict insurance on women’s lives to those who are independent. 





Acknowledgments. 


—ihe insurance Keport of the State of New Hampshire, showing the business 
transacted during 1902, by all companies admitted to that State, is at hand. 

—We are in receipt of a copy of the Amendments to the Insurance Laws of 
Illinois for 1908 compiled by William R. Vredenburgh, acting Superintendent. 

—The Delaware Department has sent us a copy of its Directory of Insurance 
Agents and Companies AutLorized to Transact Business in Delaware; also the 
report of the Commissioner for the years 1901 and 1902. 

—State Auditor Calderhead of Montana has furnished this office with a tabular 
statement showing premiums received, losses paid, losses incurred and insur- 
ance written during 1902 by fire, life and miscellaneous companies operating 
in Montana. 

—The Chronicle has favored us with a copy of the abridged edition of its Fire 
Tables for 1903. The comparative statement of losses by fire in the United States 
for five years is given as: 1898, $131,000,000; 1899, $153,000,000; 1900, 161,000,000; 
1901, $174,000,000, and for 1902, $161,000,000. 
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JUST ISSUED. 


AGENTS’ AND INSPECTORS’ 


Pocket-Book of Fire Protection 


By GEORGE VELTEN STEEB, 


ASSOCIATE MEMBER NATIONAL FIRE PROTECTION ASSOCIATION, 








A new, up-to-date and comprehensive work which should be in the posses- 
sion of every Special Agent, Inspector and Local Agent. An.idea of the 
broad scope of this work may be obtained by a glance at the chapter titles given 
below, although this list gives no intimation of the numerous details presented 
in the book. : 


I. Construction. XI. wuither Fire Appliances. 


II, Special Construction and Notes. XII. Oils, Varnishes, Benzine, etc. 
III, Fire Doors and Shutters, XIII. Oily Waste and Other Spon- 
IV. Heating. taneously Combustible Ma- 
V. Lighting. terial. 
VI. Electric Light and Power Instal- XIV. Waste and Rubbish. 


lation. XV. Special Information. 


VII, Automatic Sprinkler Equipment.| XVI. Watchman and Watchman’s 

VIII. Steam Fire Pumps. Time Recording Apparatus. 

IX. Rotary Fire Pumps. XVII. Miscellaneous Information and 
X. Reservoirs and Other Sources of Tables. 
Water Supply. XVIII. Hazards. 





There is a copious Index which will enable the reader to locate quickly any 
particular item of information, 





Prices of the AGENTS’ AND INSPECTORS’ POCKET-BOOK OF FIRE 
PROTECTION (Bound in Red Russia Leather): 


Per Copy, - : $2.50 
12 Copies, - - $24.00 
100 Copies, - - 


Appress, THE SPECTATOR COMPANY, 
95 William Street, New York. 


RECORD OF LIFE INSURANCE POLICIES. 


A handy memorandum book of thirty-two pages and cover, designed 
to enable insured persons to record and show the annual cost of the 
policies they carry. 

On the even numbered pages is space for a description of the policy 
and on the opposite pages are columns to be filled in, showing the date 
of payment, amount paid, cash dividend (if any), net cost for the year 
and total cost to date; also showing additions to policy and the sum the 
policy has increased to. Space is provided for the records of at least 
thirteen policies. Pages are also given to be filled in with a yearly 
summary of payments and credits on all policies held. 

Agents will find this useful for presentation to their clients on 
delivery of a policy. 

Send 25 cents for a sample copy. 

THE SPECTATOR COMPANY, 
95 William Street, NEW YORK. 


$48.00 
- $90.00 


25 Gopies, - - 
50 Copies, - - 
$550.00 














ANTED—A LIFE INSURANCE MAN OF CHAR- 
acter and ability to represent a first-class New York Legal 
Reserve Company in Buffalo, N. Y., and vicinity with head- 

quarters at Buffalo. To the right party an excellent salary and com- 


missions will be paid. Communications will be treated in strictest 
Address, giving full particulars, 
ADDRESS 6S., 
Care of THE SPECTATOR, 


P, O. Box 117, New York. 


confidence. 


GENERAL AGENT, WHO HAS BEEN ACTIVELY 

A engaged in life insurance in Texas for twelve years past, serving as ordinary 

solicitor, special field man, and later State agent, desires to make an engagement 

with one of the leading life companies ; his territory to be the State of Texas. He is at 

present connected with a life company ; has a good agency force in Texas at his command ; 

can produce $2,090,000 of business annually ; engagement must be for Texas as his field ; 

can give good references ; do not need help to run a general agency ; will accept only a 
top contract. Address B. A. G., care of Tue Specrator, P. O. Box, 1117, New York, 

















